Mortgage Guidelines Solution
MORT?%%E&H&EE&ESEM The Platform Sales & Operations Will Use & Love!

Are you spending too much time researching guidelines? Do questions from sales overload your Scenario
Desk and Operations Staff?

Mortgage Currentcy simplifies finding an answer to an underwriting or loan structuring question by providing
the content you need in an easy-to-use format. We also offer educational resources to help you market your
services to your referral community.

“For anyone who is NOT subscribing to Mortgage Currentcy | highly recommend you do so.
The site is SO HELPFUL! The ask the experts function is priceless. Do yourself a favor and
sign up.” ~ Anna Smith — Movement Mortgage

Our site gives you Quick Access to your questions, offering you a substantial competitive advantage in
your Marketplace and Positions YOU as a Subject Matter Expert! Users report increased production,
fewer QC mistakes & greater efficiencies.

Who Subscribes? Subscriptions Include
o Underwriters « All Agency Comparison Charts
« Compliance Professionals & Checklist by Subject
 Loan Originators & Branch Managers/Wholesale Representatives « Ask the Experts Scenario Desk

« Income Analyzers & Calculators
« Mortgage Talking Points

« Two Monthly Issues
o Rules Issue
o Q&A Issue

« Marketing Materials
o Lunch & Learn Presentations
o Social Media Content

 Online Training
« Agency Bulletins & Forms




Charts & Checklists

The Technical Experts at Mortgage Currentcy create quick reference guides incorporating all of the agency guidelines, & an
interpretation of those guidelines, on one chart for a particular subject. Charts make it quick and easy for you to find an
answer fast. Our staff has created hundreds of charts to cover just about any scenario.

We take frequently researched topics like Student Loan Debt, Derogatory Credit, Divorced Borrowers, and hundreds of other
topics and do the research for you.

As the rules change, we UPDATE the charts so you have the most current information!

MORTGAGE CURRENTCY
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...Bimplifying The Complicated™

Eligible Gift Funds Donors | = Freddis Mac allows. \Will apply interested party contrbution limits 1o fhe gift amount.
« FHA arily allows when (e real sstale aqent, wha i also an eligible donor, gifs commission fram the ransaction 1 the Darmowsr
FHa. will nat agply interested party contrisutian limils b the gL

Gift Funds & Gift of Equity
All Agency Comparison Chart

Notable Agency Gift Policy Differences

Gift Funds Freddie Mac specilically allows wedding gift funds and does ned limit eligible denors te family members,
" i ; .ontain the donor's name, addess, Snd telephone number, relationship
Gift Letter Requirements | o me mnmoef me dolursrmum or1.ne um a ymman{ mat 0 Fepaymenl (g requined. Fanmie Mae will reguire the above, and
algo require the date when the funds were iransferred.
Agency Eligible Donors Personal Gift Funds and Gift of Equity Guidelines
Gifts. May be Provided by- Guidelines - Personal Gift Funds
+ A relabive, defined as the borower's spouse, child, or + 1 to d-unit primary residence and second home purchase <80 LTV no minimum bomower contribution
olhes dependeri, or any individual who is related 1o the required.
bosrewer by blood, maniage, adoption, of legal « 1-uril primary residence >80 o minimum borrawer contibution required.
guardianship; + 2 1o 4-unil prmary fesidance and second hame purchase =80 LTV minimum baffower contribution of 5%
+ A non-relative thal shares a lamilial relationship wilh the & requined.
bomrower is defined as a domestic pariner (or retative of = If the gift is frem an eligible dones, the gift is considered the berower's own funds and may be uged to
the domestic partner), an individual engaged 1o marry the galisfy the minimum barmawer contributian requirement as lang as both individuals will use the hame
borrawer, fomner relative, ar Godparsnt. baing purchased as their principal residense,
» HomeReady® 2 to 4-unil primary residence =30 LTV reguires a 3% minimum borower cantribulien.
Interesied g  Gifls e not allowed on invesiment propertiss.
The donor of pereonal gift funds may mof be of have any
affifation with any inferesled party to the fransscfion. -
= Gill lelter — The donors name, address, lelephane number, relalionshio o the bormewer, the dollar
Gilt of Equity: amaunt of the gill; a slalsment thal na repayment is required, and the date whan ihe funds were
The donor of & gift of squily fz nol i an i .
Fannie Mag | P8y fo the transaction if they meet the eligible donar = To verily availabiity and transfer of Tunds the following are scceplable:
Bl 5L reguirements. o Acopy of the donor's check and the borrower's deposit slip,
ES-A 304 o A copy of the donor's withdrawal slip and the borrower’s deposit slip,

o A copy of the danor's chack 1o the elosing agent, of
o A sellement stalamant showing receipt of the dance's cheek.
o Evidence of electranic tranafer of funds fram a denor's accaunt io the borower's acceunt e fo the
closing agent
= When funds are nol transfermed pf'ﬂflﬁ salliement, ablain & copy of & canified chack, a cashiars chack,
o oiher official chack given 1o the desing ageat.

« Primary residence and secand home purchase only.

= Mol cansiderad an ntereated Party Contribibon.

= Minimum borrower investment of 5% is required for 2-4-unit primary resigence or second home if
LTV s »80°%.

Documentation — Gift of Equity
= Gift Letter - The danof's name, address, belapmna niETiner, felalionshig 1o e borfower, the dollar

amatint af the ﬂm: a slalament Mal i mpaymam s I'éql.lll'i':ﬂ, the date when the funds were ransfemed,
and seltlement statement ksting the git of equity.

T —

“Thanks for the wonderful updates, charts/checklists, etc. I'm a
student of mortgages and your stuff is by far the best resources

I've come across in 15 years in the biz.”
~ Joe Buxton — Nations Lending

Student Loan Payments
All Agency Comparison

....Simplifying The Complicated™

For all student loans, regardiess of whether the loan(s) are in deferment, in forbearance, o in active repayment {not deferred). The lender must include a
monthly payment when qualiying barrower, there may be times that the amount you use o qualify borrower s $0. In all cases, the lender MUST use one
of the oplions that are listed beiow.

If Payment is Already Established OR Payment is to Begin Within 12 Month

+ I a monthly student loan payment s provided on the credit report, use that amount for qualifying purposes.

« If the credit report does not reflect the cormect monthly payment, use the monthly payment that is on the student loan documentation (the most recent
student loan statement).

+ f the credit report does not provide a monthly payment, or if the credit report shows $0, the lender must determine the qualifying monthly payment
using the option below:

Fannie Mae o I the borrower is on plan, the lender may erify the actual monthly payment is $0.
83605 The lender may then qualify the borrower with a S0 payment. OR
o You may exclude payment from ratios if you have 12 months cancelled checks from party paying 100% of debt, as long as n delinquencies.
Cannot be interested party to ransaction
Payment has been Deferred OR If Payment has been Reduced
Folow guidance in first two columns to the left OR: For deferred loans o loans in forbearance, the lender may calculate based on one of the following
two options:
. A 10 1% of the loan balance (even if this amount is lower than the actual fully amertizing payment), OR
A fully amortizing payment using the documented loan repayment terms. OR'
* You may exclude payment from ratios if you have 12 months cancelled checks from parly paying 100% of debl, s long as no delinquencies. Cannat
be interested party fo transaction.
‘The student loan payment may from the menthiy OTI the and as indicated in
“Forgiveness, Cancelation, Du:hagn & Emplayment Repayment in section below.
Student Loans in Repayment, Deferment or Forbearance
+ If the monthly payment amaunt is greater than zero, use the monthly payment amount reported on the credit report or alher file documentation, OR
+ If the monthly payment amount reported on the credit reportis zero, use 0.5% of the outstanding balance, as reported on the credit report
Freddie Mac Forgiveness, Cancelation, Discharge & Employment-Contingent Repayment
Section 5401.2 + The student loan has ten or less menthly payments remaining unti the full balance. OR

+ The monthly payment on a student loan is deferred or is in forbearance and the full balance of the student loan will be forgiven, canceled,
discharged. AND

+ The Borrower currently meels the requirements for the student loan forgiveness, cancelation, discharge or employment-contingent repayment
program, and the Seller is nol aware of any circumstances thal will make the Borrower ineligible in the future. Evidence of eligibility or approval must
come from the student loan program or the employer, as applicable.

Derogatory Credit
All Agency Comparison Chart

VA
Handbook, Chapter 4

NT@ MORTGAGE CURRENTCY

..Simplifying The Complicated™

FHA
40001 LA, . &
4000.1 1A 4. b
From the event date to the
case number assignment date lo
on the new oan.
Nola that the AUS may
por
waece i wal £y Conions Commiment dae, e GUS
povschirfing ““’“':x" system will tiize a credit report date.
of.

USDA
HB-1-3555 Chapler 10 Atiachment 10-A
Mot defined. u@.m \Singie Farm,-

Fannie Mae Freddie Mac

Agency

B35.309 5202.5202.5 (a) (i)

‘The wat period is measured | From the event date o the
from the completion date of the | application date*

Wait Period | derogatory event to the date,
Moasuroment: | dsbursomant ate of th now

From he event inaiized

Tnderwrier could usa any mmuu
measurmant, such as ovont dnm to

B35:3:03 52025 40001 ILA4.b.(K) Chap 4, 8 HB-1-3555 Chapter 10

The lender must raview the Borrowers wih no credt 2 months with no more | 12 months with no moro than 1 30-
borrowar's credit history 1o scores: 12 moninswithno | Refl (TOTAL) Must be than 1x 30-day mongage | day late mortgage payment uriess.
Getermine previous morigage | morigage fates. downgraded fduringthe | Iate documented extenuating

delinquency, soverity (6.9.. 30, Iast 12 months: circumstances?* have boen resofved
anueodays) o reconcy of ?“2 bbb oo 3 or more late payments for at least 12 months OR the new
the delinay e T g | of>than 30 Days: oan wil reduce the housing expanse

Speominmnotanio | + Coeermosias oy 50% or more

Loonswith sxcessiveprio o et | payments of 60 Days,

cies are not

morigage delinquent
sigible for mvery to Fannie "W"’“’ housing payments.

Mae. Excessive prior morigage payment greater
delinquency is defined as any than 90 Days late;
morigage g a hasone + Less than 3 payments
. or more o since completion of
Pmmﬂ‘ oy dinquency opored within gage Forbearance:
the 12 monihs prior (o the credit
repont date. .
12 menihs with no late
gage payments, OR
Less than 12 payments
since completion
merigage Forbearance
Plan

extenuating circumstances.

4000.1 LA 5 a. iii(E) & HB-1-3555 Chapter 10

52025 (a) (1) & )

Chap4,7b

4000.1 ILA. 4. biii.(A) Attachment 10-A
Charge Off- |+ 4 Years + 4 Years None required. Undenwriter | The underwriter must review and
« 2 Years with « 2 Years with may use ‘adverse data’ determine if the borrower is an acceplable

“""'u:" ot circomstances® guidance which requires | credit risk, regardiess of GUS
Acco 12 months of satisfactory | recommendation. A GUS Acoept does not

credit after event. need a credi exception.

ext. Gircumstances® None required




Charts are broken down into agency categories for an organized
way to search through the content. We also add all new or
updated charts and guidelines to the Latest Updates Tab. This
is a good way to stay up to date with additions to the database.

| Adjustable-Rate|

[

\ Charts & Checklists

Select a Tab to View Charts Either by Agency or Alphabetically

Or, you can directly search the database using the Search o e
Bar at the top Of the page' Latest Updates This Month

New Charts

Our Search Library is a great tool to find what we have
available for that Subject from a_” Of the pages On Our Site- reddie Mac = Mortgage Talking Points™ - Is an Adjustable-Rate Mortgage Right for Me?

Fannie Mae & Freddie Mac Updated Charts

» Credit — Derogatory Credit — All Agency Comparison Chart — Updated USDA Section

« Debt/Liabilities — Student Loan Repayment — All Agency Comparison Chart — Updated USDA Section

« Income Analyzer — Retirement Income Sources — Social Security, Pension, Annuities

e Credit — Judgment, Lien and Delinquent Tax Policy — All Agency Comparison Chart

« Credit — Federal Tax Lien Requirements — All Agency Comparison Chart

« Adjusiable-Rate Morigage (ARM) — Understanding ARMs — Leaming Resource

o Accessory Dwelling Unit (ADU) — All Agency Comparison Chart — Updated FHA Section on Rental Income
» Manufactured Housing — All Agency Comparison Chart — Updated FHA Section on Foundation Certification

Adjustable-Rate Mortgage (ARM) — Qualifying Rate — All Agency Comparison

SRIVES InTheiSayjactYoumsss : S=="=' This is an All Agency Chart that provides the guidelines for the
e * = qualifying rate on an ARM loan.

# Then Use the Document Type .
and Agency to Filter Your
Results

Construction

i Agency News and References: Added or Updated
Adjustable-Rate Mortgage (ARM) — Understanding ARMs — Learning Resource Comesence
« Freddie Mac — Loan Product Advisor® (LPA) Feedback Messages — September 2022 (effective November 2022)

Reverse Morigage . "
» USDA - SFH Guaranteed Origination — Updated HB-1-3555, Chapter 11, Ratio Analysis — 2022

{Please note this searches this document
library and not the entire site)

This is a learning reference to help you understand how ARMs
|Adjustable Rate Mortgages] work and the terminology associated
with it.

| Adjustable-Ratel -:':‘|

“The Search function on your website is AMAZING.
It always finds what | want. | don’t Know how you

did it, but you did, and I love it. Thank you!”
~ Ryan - Tuffs Mortgage

Mortgage Talking Points™ — Is an Adjustable-Rate Mortgage Right for Me?

[ Chart’Checklist (2)

= This Mortgage Talking Point is for consumers who want fo learn
more about Adjustable-Rate Mortgages [ARMs]. Use this with the
social media post on this topic and ask people to comment for a
copy of it

[1 Mortgage Talking Point (1)

Example: When you Search Adjustable-Rate

The database finds you an All Agency Comparison, A Learning Resource to further your
m understanding on the topic, as well as a Mortgage Talking Point™

[1 All Agency (3)
Fannie Mae (3 .

e You can also use the Document Type and Agency categories to narrow your search further.

[[] Fannie Mae and Freddie Mac (3)

] FHA (3)

VA (3)




Ask the Experts

If you cannot find an answer on our Charts & Checklist or through the Search feature, you can ask one of our experts directly!
Guidelines change constantly, and it’s hard for anyone to keep up. Our experts save many deals every month for even our most
seasoned originators. The average experience of our experts is over 30+ years of underwriting experience. Our Ask the Experts
is a fan favorite for originators and underwriters.

Sample Question answered by one of our Experts!

I have a borrower WhO iS a ContraCt employee WhO receives a She won't be considered an employee, but based on new guidelines for Freddie Mac she won't need to
be treated as self-employed either.

1099. She has been in her current position since June 2021. She

filed as schedule C on her tax return, but her business expenses

Here are the resources on this:

https:/fguide. freddiemac.comfappfguide/bulletin/2022- 18 - this bulletin from Freddie is when this

were less than 5%, her 1099 matched her Gross Receipts and change was announced.
there was no COSt Of gOOdS SOId' Prior tO her employmenti She https:/fguide freddiemac.com/app/guide/section/5303.2/01-07-2023 - selling guide section (lenders
was I-n graduate SChOO/ and Completing her CIiniCa/S fOf herjOb may implement immediately as per Bulletin above, but the guideline becomes mandatory to use on

1WTI2023)

as a Speech Therapist. If we go through Freddie Mac, can she
be considered an employee instead of self-employed??

=\

https:/imy.sffreddiemac.comffagfincome-reported-on-irs-form-1098-faq

Let me provide a quick example: | am a 1099 contractor for Mortgage Currentcy and do not have any
ownership in the business, but | am paid via a 1099 and then | report on Schedule C and would fall into
the highlighted section below, because my gross receipts match the amount on the 1098(s) and total
expensas are nominal < =5% and no cost of goods sold, so | would have to provide to the lender, two-
years of 1099s, Tax returns [pages 1 & 2 and then Schedule C) and my YTD eamings as paid to me
from Mortgage Currentcy. | would not be treated as self-employed, and would follow the requirements
outlined below, but | am also not an employee, but a contract worker.

You will see below that Freddie provides for lender discretion if received for less than two years.
https:/imy.sffreddiemac.comffagfincome-reported-on-irs-form-1093-faq

See screen shots below (Freddie actually added a pretty neat Calculation Example)

Meome IRpOrEd Al 1S BoiTowsts retanes [R5 Foim 109 S Minisum dacsmentation
o0 inirhal - b €

Breenue Service
(IR%1 Form 1099
for seideed
periormed

“I really appreciate how thorough the answers are from the . e

“Ask the Experts” feature. | love the content layout in B .

Mortgage Currentcy because it makes finding information e | e .
that | need, very easy” - e v

~ Geoff Rooker — PRMI




Income Analyzers™ & Calculators

There are over 50 different types of Income! Our Mortgage Income Analyzers™ focuses on one income type per chart
and presents the rules for each agency program on one chart. It's a great way to help you calculate your client’s income

to avoid issues in underwriting.

Below is a sample of one of our popular Income Analyzer™

IVIORTGAGE CURRENTCY

....Simplifying The Complicated™

Hourly income is generally evaluated by three factors:
1. Are the hours consistent or do the vary?

2. Are the hours worked increasing or decreasing?

3. Is it likely that the income is stable and consistent?

Mortgage Income Analyzer™
Hourly Income

Always Check Your Lender Guidelines as They May Have Overlays or Different Interpretations!

Freddie Mac FHA

Fannie Mae

B3-3.1-03 5303.2 - 5303.5,

5901.1 - 5901.3

Are the hours consistent or fluctuating? Lenders like
consistency of wages earmned.

To Test Consistency:

Compare YTD income to past year by taking hourly
wage x average of hours worked x 52 then divide by 12
for the monthly income.

Is the income consistent with last year?

2 Wan bthaniiaa VTR

Hours Do Not Vary
Use current hourly rate x

hours worked per week.
Then multiply by 52

Then divide by 12 to get
the monthly gross income.

Mortgage Talking Points™
Mortgage Talking Points™ takes complex mortgage rules and

re-creates these topics in an easy-to-understand format for your

referral community. These Talking Points are used as:
= Social Media Content
= Video Scripts for Social Media
= Emails
= Self-Training

=

Printed Materials to Hand out in Person

= Referral Source Meeting

“This subscription is by far the best value for the money”
~ Brenda Phillips — Caliber Home Loans

4000.1 IL.A.4.c.iii.(C)

Hours Vary
Average the income over | on Hourly income. When | wages”.

the previous two years, Or | an agency is "silent" on
If lender can document an | it's guidelines, it is
increase in pay rate the
lender may use the most
recent 12-month average | or follow another agency's
of hours at the current pay | guidance. Always check

USDA HB-1-3555
Attachment 9-A

VA Guidelines are silent USDA considers hourly income under “base

Required History: One Year

The one year of required history may be met
through a combination of employers,
education, or military service. This history does
not have to be with the same or current

amnlAauar

common for lenders to
create their own guidelines|

How Does a Seller Buydown Work?

Mortgage To|kmg Points

As Interest Rates Rise, Seller Buydowns are Making a Big Comeback.
Here Is What You Need to Know!

What is a Buydown?
A Buydown temporarily reduces the mortgage payment for the borrower. This happens because the seller offers a credit

that pays the difference between the full P&l payment and the reduced P&I payment. The seller only needs to provide the
credit and the lender handles supplementing the payment. So, it's a seller credit used in a different way!

Here Is an Example:

Interest Rate is 5%

Loan Amount is $250,000

P&l at $250,000 with a rate of 5% is equal to $1342/month

If a Seller credits the buyer with a subsidy, this amount can be applied to the buydown and reduce the 1%, 2" or 39 year

—favment, depending o the subsidy amount,




Monthly Issues
Two Issues are released monthly to keep you in the loop about the changes to the guidelines in our industry.

Rules Issue
On the 10" of every month, the Rules Issue includes updates from each of the Agencies. Our Experts comb through the
guidelines and rule changes and then break it all down for you!

These include updates from:
= Fannie Mae
= Freddie Mac
= FHA
= VA
= USDA
= Compliance [CFPB, FDIC]

This issue is NOT just a copy and paste of the changes; we dig in and read the updates for you, giving
you the bottom line and saving you valuable time. If you want to explore the topic further, we post the
bulletins from the agencies in the article as further reference.

Q&A Issue
On the 25" of the month, the Q&A issue which post the most
relevant questions and answers from the hundreds of questions

submitted each month to our Ask the Experts.

. . Seller Buydowns & Maximum Seller Concession Limits
This is a great opportunity to learn from

answers to questions others have asked. Queston:

If a seller is providing funds for an interest rate buydown, does that count toward the maximum seller concession of 3% for a 85%LTV loan?
Answer:

Yes, it does count toward the maximum. Let's say the seller buydown is 2.5%. This would mean that .5% is the maximum remaining as eligible funds from the seller
for closing costs and prepaids since they are an Interested Party.

Reference:
B3-4.1-04 — Temporary Interest Rate Buydowns

Buydown Funds Provided by Interested Parties to the Transaction

When the source of the buydown funds is an interested party to the property sale or purchase transaction, Fannie Mae's Interested Party Contributions apply. Section
B3-4.1-02.




Marketing Materials
In addition to the Mortgage Talking Points™ we offer various other marketing materials such as Lunch & Learn PowerPoint presentations
with scripts and sample Social Media Posts and Images.

Lunch & Learn Presentations & Scripts

A Lunch & Learn is a powerful way to position you as the expert within your referral community. Our subscribers have access to a
Professionally designed PowerPoint and Script, ready for you to use. Download the presentation, script, and recommended supporting
charts, and you will be well on your way to a great presentation. Additionally, subscribers can customize the Lunch & Learn with their
name, contact information, company logo, and any compliance disclaimers.

Just wanted to say, your Lunch & Learn presentations and content ROCKS!.. As
far as I'm concerned, | think Mortgage Currentcy is a loan Officers underwriting
secret weapon and I’'m so thrilled to have you as my education, and reference

Lunch and

Learn

1031
"Like-Kind"
Exchange

1031 "Like-Kind" Exchange

® Download the Presentation

@® Download the Script

Mortgage Talking Points Handouts

@® What is a 1031 Exchange?
® Why a Real Estate Investor May Consider a 1031 Exchange?

Learning References

® 1031 Exchange - Glossary - Learning Resource
® 1031 Exchange - What is A 1031 Tax-Deferred Exchange? - Learning Resource

Guideline References
® 1031 Exchange - All Agency Comparison Chart
Forms

® IRS Code 1031.pdf - Fact Sheet "Like-Kind" Exchanges

® IRS Form 8824 - Like-Kind Exchanges Tax Return Form

® IRS Form 4797 - Sales of Business Property Tax Retumn Form
® IRS Publication 544 - Sales & Other Dispositions of Assets

resource!”
~ Jose-Vladimir Lopez — VP of Lending - Guaranteed Rate

Social Media Content

Staying Relevant in Social Media demands an enormous amount of content.
Originators struggle to post frequently enough throughout the day to catch the eyes of
potential clients, even when they have a posting program in place. We develop
content that demonstrates the subscriber’s knowledge of the industry to attract the
clients to you. Just Copy & Paste into your social media feeds. Social Media posts
are educationally oriented to help prevent RESPA Issues and Trigger Terms.

Sample of a copy past post — We publish over 20 of these each month on varying topics!

[“If you are refinancing a home
or purchasing a home that has I
a Solar Panel Obligation, let’s 50|(II’ P(IIIEIS? Reud ThIS FII‘ST!
chat first! There are some things ]

you need to know before you EELE

sign that contract to prevent any
issues. Or comment below and

I'll send you “What Every
Homeowner Needs to Know it umr"’!m
About Solar Panel Obligations”] Hy :




Online Training

Our video classes educate subscribers in the
niches of our industry that they may want to
explore further.

This training assists subscribers by expanding
their knowledge so that they can broaden their
business offerings.

Working With Visa Status Buyers
Part One

How to Identify and Work with
Visa Status Homebuyers

Course Length: 25 minutes

Covered in this course:

« What Do Lenders Consider?

« 3 Biggest Qualifiers for Visa Borrowers
« Elements of a Visa Status

« \isa Terminology

. Simplifying The Complicated

|m MORTGAGECURREN I'CE CURRENT ISSUE ~ GUIDELINE REFERENCES - il (e @l oEhi=-Ra) MARKETING ~ EDUCATION - MY ACCOUNT -

Agency Bulletins, Forms, and Guidance

4+ Fannie Mae - Lender Letters and Forms
+ Freddie Mac - Bulletins and Forms
+ FHA - Mortgagee Letters and Forms

+ VA -Circulars and Forms

Procedures Notices

2022

10/6/2022 - SFH Guaranteed Origination — Updated HB-1-3555, Chapter 11, Ratio
Analysis

8/30/2022 - Introducing New Forms RD 3555-11, 3555-17, 3555-18 & 3555-21
9/7/2022 - Fiscal Year 2023 Conditional Commitment Notice

4/28/2022 - SFH Guaranteed Origination - Clarification of the Eligibility of Non-U.S
Citizens with Valid Social Security Numbers and Employment Authorization

Documents
4/13/2022 - SFH Guaranteed Origination — Advanced Copy Notice: HB-1-3555
Mandatory use of GUS effective May Sth, 2022

2021

» 12/3/2021 = SFH Guaranteed Origination - GUS — Desktop Underwriter
Specification MISMO v3 4 Document Version 1.8.2 Impacts
« 11/30/2021 - SFH Guaranteed Origination — Manufactured Housing Pilot Program

bJ

>

b

— USDA - Updates and Forms ~

Forms

Form RD Attachment 15-A Origination Stacking Order Checklist
Form RD 400-1 Equal Opportunity Agreement

Form RD 400-3 Nofice to Contractors and Applicants

Form RD 400-6 Compliance Statement

Form RD 410-4 Uniform Residential Loan Application

Form RD 410-8 Applicant Reference Letter

Form RD 1310-5 Request for Verification of Employment

Form RD 1924-6 Consiruction Contract

Form RD 1924-T7 Contract Change Order

Form RD 1924-9 Certificate of Contractor's Release

Form RD 1924-10 Release of Claimants

Form RD 1924-12 Inspection Report

Form RD 1924-18 Partial Payment Estimate

Form RD 1924-19 Builder's Warranty

Form RD 1927-10 Final Title Opinion

Form RD 1940
Form RD 1940-43 Notice Of Right To Cancel

16 Promissory Note

Agency Bulletins and Forms

« Permanent Resident vs Non-Permanent Resident
« Immigrant Status vs Mon-Immigrant Status

« ITIN

« DACA

« Resources to Assist Your Business

They Agency Bulletins and forms page make it easy to find all of the
most recent notices and forms for each agency.

When any of the agencies issue a Bulletin or Notice, we post it
immediately to our site.



Subscription Options

Individual
$49/Month

$125/Quarter
$440/Year

Team or Group Options
Teams — Perfect for small branches: $99/month for up to 3 people.

Groups [More Than 4 people] - $33/month per user. — If paid for one year in advance, a 20% discount is applied.

Enterprise Accounts
Unlimited access for all employees. The subscription amount is based on # of users or all access options.

Licensee Accounts
Allows a company to license our content as their own. Contact for pricing or details.

To check us out or subscribe, visit us at www.mortgagecurrentcy.com

Questions? Contact us at: info@mortgagecurrentcy.com

o /MortgageCurrentcy /MortgageCurrent @ /MortgageCurrentcy 'j' /MortgageCurrentcy


http://www.mortgagecurrentcy.com/
mailto:info@mortgagecurrentcy.com

